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Actively researching prospects
There are 500+ prospect(s) total
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View your Content

Actively Researching

Not in CRM
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Favorites 2

Prospects

Linda O’Connor

Chief Technology Officer

Verizon

Highlights

Active on Your Interests

Viewed Your Content

Actively Researching

Last Activity was 6 days ago on Feb 20, 2024

UNTAPPED IntentMail Add to CRM

Blaine Darvy

Director of Sales and Operations

Wal-Mart

Highlights

Active on Your Interests

Viewed Your Content

Actively Researching

IntentMail In CRM

Bob Ericson

Chief Data Officer

IBM

Highlights

Active on Your Interests

Viewed Your Content

Actively Researching

Last Activity was 7 days ago on Feb 15, 2024

IntentMail In CRM

Unlock your Most Relevant Audience  
and Powerful Intelligence to Boost Marketing 
and Sales Performance

Find bigger deals faster
Focus Sales and Marketing efforts on the hottest accounts 
and prospects actively researching in your market. Create 
efficiencies with automatic prioritization based on directly 
observed, recent and relevant research.

ABM that accelerates sales
Target and prioritize your accounts with an immediate  
need for your solutions. Identify active buying team  
members on your ABM lists from sources such as  
6sense and Demandbase. Engage opted-in buying teams  
with content and advertising tailored to their individual 
interests and actions.

Outbound that secures meetings
Add thousands of active prospects to nurture streams  
and sales cadences. Generate high-quality leads who are 
more likely to become opportunities.

Meetings that convert to pipeline
Access Prospect-Level Intent™ insights and granular  
account journey details in-tool and directly within Salesforce 
to have personalized, more meaningful conversations that 
become deals.

Enhance data effectiveness and accuracy
Fuel your systems and workflows via CRM with Priority Engine 
active prospects from in-market accounts. Visualize your impact 
on opportunities, increase sales productivity and prove ROI.

Account Insights

Account Journey Buying Team    46 Top Interests

Buying Team Prospect Insights

Website Visits Tech Stack

See firmographics

Visa Inc.
86

Sandy Melinda

Senior System Analyst

Viewed Your Content

Actively Researching

sandy.melinda@visa.inc.com

Visa Inc. (889) 555-1600

Chicago, Illinois 

United States

Seniority: Analyst

Job Function: IT Infrastructure and Cloud Operations

Highlights

Content Preferences

Prospect’s Top Interests

Cloud-Based databases

Best practices

Cloud cost management

Silk

Webinars & Videos

White Papers

Phone:

(123) 555-1600Other:

 (241) 555-6790Mobile:

How to Run Applications better with Network Assurance and Verification - Attended your live webinar for about 21 minute(s) on Jun 15

Managing Machine Learning: How to Adapt your Product Mindset for ML Products - Viewed your recorded webinar for about 3 minutes on Jun 14

How to Run Applications better with Network Assurance and Verification - Registered for your webinar on Jun 13

Add to CRMIntentMail

Account Insights

Your Events Account Events

See all firmographics & tech stack

Visa Inc.

Jan 2024 Feb 2024

New prospect(s)4

+4 more events

New prospect(s)2 Website Visit(s)2New prospect(s)

+9 more events

New prospect(s)

+9 more events

New prospect(s)

+2 more events

New prospect(s)5

+5 more events

Viewed prospect(s)

+4 more events

Viewed prospect(s)

+8 more events
Viewed account2

Opportunity Created Opportunity Progress

Opportunity Won

Journey Details Jan 2-Feb 15, 2024

Account Journey Buying Team    22 Top Interests Website Visits Tech Stack

reviewed this accounts confirmed 
project on Feb 8, 2024

Viewed your content: Online Payments 
Evolution on Feb 2, 2024

Viewed your content: Online Payments 
Evolution on Feb 2, 2024

Clicked on your banner ad on 
Feb 1, 2024

Clicked on your banner ad on 
Feb 10, 2024

Facebook

Daryl Smith Ellen Ripley

josh.lee.kwai@visa.com

were added on Feb 5, 2024

Terry Lewis Laura Grant Nancy Liu

Created by John Lewis for $350,000 on 
Jan 15, 2024

Han.Ryu.@visa.com

Mike.Lewis@BNP.com

Terry Lewis Sandy Melinda

Kerri Williams Cody Hiel

86

Priority Engine™ drives opportunities to closed-won 35% faster 
by delivering real, active buyers at in-market accounts



Priority Engine: 
Powered by the 
TechTarget Data 
Advantage 

Directly Observed, Real 
Prospect-Level Intent 

See the exact topics your 
hottest prospects are 
personally researching, 
technologies they are 
considering and vendors 
they are evaluating to fuel 
more personalized and 
productive outreach. 

Most Active Audience  
of Registered Buyers

Fill your database with 
registered, responsive, 
opt-in, GDPR-compliant 
prospects who are actively 
researching your solutions.

Largest B2B network  
of proprietary intent + most 
integrated campaigns 

TechTarget is the first place 
your buyers go, and our data 
isn’t available anywhere 
else. Easily activate intent 
with integrated media 
options in your workflows.

About TechTarget 
TechTarget (Nasdaq: TTGT) is the global leader in purchase intent-driven marketing  
and sales services that deliver business impact for enterprise technology companies.

©2024 TechTarget. All rights reserved. Revised 8/24. 

To learn more, visit techtarget.com/priority-engine  
or contact your TechTarget sales representative today.

Priority Engine data is available for 230+ market segments across 
13 geographic regions within the following tech categories:

	• AI, Business Intelligence & Big Data

	• Application Development 

	• Business Applications

	• CIO & IT Strategy

	• Cloud Infrastructure & IT Operations

	• Customer Experience 

	• Data Center & Virtualization

	• Data Protection & Storage

	• End User Computing

	• Health IT

	• Networking

	• Security

	• UC & Collaboration

Over 500 technology vendors rely on Priority Engine for their success

The scale and accuracy of the  
data that we’re getting from  
Priority Engine is unmatched.” 

Daniel B., Cato Networks, Sr. Manager, 
Inbound Marketing

“

Priority Engine helps us see which  
accounts from our target account 
list are actively in-market or 
engaging with our brand, and who 
the actual buying team members 
are within those accounts.” 

Heidi R., VMware Tanzu, Director, 
Global Marketing Operations  
& Analytics

“

We are able to have more  
meaningful, customized 
conversations that help direct 
our marketing messages.”

H H H H H  

Nate S.

“Real-time insight into research  
activities helps us be proactive 
in heading off competition and 
spotting upsell opportunities.”

H H H H H  

Mike G.

“

Priority Engine allows me to know  
prospects’ priorities so I can better 
target my outreach. It’s a crucial 
part of my daily prospecting effort.”

H H H H H  

Morgan W.

“

TechTarget named 
a Forrester WaveTM 

leader in intent data

Top scores in 11 intent 
data categories

TechTarget’s offering is in high  
demand for proprietary signals  
and contact-level intent.”

The Forrester Wave™:  
B2B Intent Data Providers, Q2 2023.

“

https://www.techtarget.com/products/priority-engine/
https://www.techtarget.com/

